SUBJECT LINE: Cash balance – How a Merrill advisor became a business owner’s sole advisor
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	I’m sharing an example of how one of your Merrill colleagues used cash balance plans to position themself as the primary advisor for a business owner client.


This case study tells the story of how a Merrill advisor landed one of his best clients: 

· The owner of a successful restaurant chain wasn’t getting impactful tax strategies from his advisors
· The Merrill advisor recommended the owner start a cash balance plan, which resulted in multi-million-dollar balances for the owner and his spouse
· Through relationship building, the Merrill advisor became a trusted partner, and the owner transitioned his business, rollover, and family assets to the Merrill advisor

I’d be happy to walk you through an illustration about how cash balance plans can reduce tax bills and increase retirement savings opportunities for your clients while increasing in-flows for your practice. 

You can also learn more in the Advisor Playbook on Merrill’s RCMA Investment Only Re-source Central advisor site.

Thanks,
John Doe
JohnDoe@futureplan.com
718-111-1111
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